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299142-2026 - CbcTesaTtenHa npouenypa

HopBerusa — Ycnyru no nporpamupaHe Ha npunoxeH co¢gptyep — Mobile development partner
OJ S 84/2026 30/04/2026

O6sBneHue 3a NopbYKa UMK KOHLECUS — CTaHAAPTEH PeXum

Yenyru

1. KynyBau

1.1. KynyBau
OdmumnanHo HanmeHoBaHwue: Norsk Tipping
EnekTpoHHa nowa: erik.johannesen@norsk-tipping.no
lMpaBHa kaTeropus Ha kynysada: lNybnuyHonpaBHa opraHusaums
[enHocT Ha Bb3narawus opraH: Ycnyru no obLodyHKLMOHANHO ynpasneHe Ha AbpxasaTa

2. NMpouenypa

2.1. TMpouenypa
3arnasue: Mobile development partner
Onucanue: Purpose Norsk Tipping would like mobile partners who shall contribute with the
necessary competence and capacity to develop attractive and responsible user journeys in a
quality good way. The mobile partners shall also contribute to building the competence Norsk
Tipping needs for the future. Mobile is the company's most important customer channel. Norsk
Tipping has approx. 2.4 million customers, of which nearly 90 percent use mobile, mainly via
apps distributed in the App Store and Google Play. They are, thus, a central prerequisite for
Norsk Tipping being able to fulfil his social mission: "... facilitating responsible gambling offers
and preventing negative consequences of gambling. Efficient operations shall ensure that as
much of the revenues go to good causes". Norsk Tipping's partners must therefore contribute
to the company developing in a sustainable direction, through active competence transfer and
by strengthening the product model from a mobile perspective. Strengthen the ability to deliver
within the product development model Norsk Tipping works smoothly to reduce risk through
early learning, continual feedback from users and operations, and the possibility to adjust
courses before major investments are made. The work is organised through product
development areas with a multi-disciplinary product team who are responsible for both value
and risk connected to defined products and user journeys. The product development areas
shall have competence and responsibility to define systems for problems, develop them and
further develop them so that they deliver value for companies and customers. In order to
achieve this, Norsk Tipping has a mix of product development areas consisting of what can be
defined as a "value stream team" (e.g. the product development area for sports), and areas
with "platform" and "enablement-team" (for example Platform: Whole and Frontend). Multi-
disciplinary skills in the areas shall be sufficient to define problems/possibilities and systems,
develop and further develop them, in order to raise the value and quality of their product. In
order to strengthen the disciplines, practice partnerships are used, and challenges and
solutions are encouraged to share trade related questions with others within their profession.
This is how Norsk Tipping creates value through cross-discipline and professional
competence, and contributes to the professional environment developing over time. In order to
ensure a necessary minimum of coordination and coordination between product development
areas and other environments, we have common rituals such as; - Joint planning for tertial. It
takes place over five days, where the product development areas analysis and understanding
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of the effects products and services create are connected by the company's direction and
needs. - Lot and leather. A monthly showcase, where different product development areas
share things they've learned in the period. - Target demo. A tertial demo where the product
development areas describe goal achievement, sharing knowledge and a selection of the
things they have created. - Practice partnerships for different disciplines. - Synchronisation for
product development areas. Product development managers share block to goal achievement
and clarify who they need to talk to in order to move forward - Rituals on product development
area/team level: Sprint planning, sync (stand-up), retrospective and demo/Friday wins.
Different frequency in areas based on need The model shall strengthen the areas” autonomy
to create effects, which are made possible by clear direction, necessary frames and
transparency for coordination. Norsk Tipping currently has a strong internal professional
environment for mobile development, with competence in development for iOS and Android,
with an emphasis on iOS. Experience in the environment spans from one to over 15 years.
The contracting authority also has a strong internal UX environment with competence on both
web and mobile, of which the web is prominent. In addition the company has testers and test
developers. The quality in Norsk Tipping shall be integrated in the work and applies for all
phases of product development. The contracting authority must deliver in accordance with
different standards. In Platform: Hele og Frontend (P:HF) has Norsk Tipping strategic app
competence through the area management, with product development manager, tech lead
/team architects. Several product development areas have permanent native developers.
Areas that do not have their own native developers will receive assistance from P:HF. The
contracting authority will over time develop a balanced division of responsibility between the
platform and the different product development areas, in line with increased maturity and
greater internal ownership. Areas with separate native user journeys will gradually be able to
work more independently, but for the foreseeable future there will be common need connected
to testing, release and further development of the platform. Professional development and
practice partnerships shall support this across. The following product development areas
currently have native user journeys: - Platform: Whole and Frontend (App platform, front page,
app framework) *Accountability * Value-added services (some joint services, e.g. Grassroots,
notifications) * Customer, ID and payment *Lottery *Sports * Playing together
WpeHnTndpumkatop Ha npoueanypata: c2a8673f-aea5-47d9-b25a-881a76d6alea

BbTpelweH naoeHtndpukatop: 5224

Bug npoueaypa: Otkputa

Mpouenyparta ce yckopsBa: He

21.1. Uen
EcTtecTtBO Ha nopbukara: Ycnyru
OcHoBHa knacudukauus (cpv): 72212000 Ycnyrn no nporpammpaHe Ha npunoxeH codtyep
HonbnHutenHa knacudukauusa (cpv): 72000000 UT ycnyru: KoHcynTaumm, paspaboTBaHe Ha
codpTyep, VIHTepHeT n nogapbxka

2.1.2. MsacTo Ha uanbJiHeHUue
AOoMUHUCTpaTUBHO-TEpUTOpManHa eguHuua Ha abvpxasata (NUTS): Innlandet (NO020)
Ovpxasa: Hopeerus

2.1.3. CrouHocT
MporHo3Ha cTonHocT, 6e3 ga ce Bkntoysa A0C: 300 000 000,00 NOK
MakcumanHa CTOMHOCT 3a paMkoBOTO cnopasymeHue: 320 000 000,00 NOK

2.1.4. OO6wa nHdopmauma
NMpaBHO ocHOBaHue:
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Oupektnea 2014/24/EC

2.1.6. OcHoBaHusA 3a U3KNO4YBaHe
M3TOYHMLM Ha OCHOBaHWsATa 3a U3KIoYBaHe: YBeAOMIEHNE
AHanornyHa Ha HeCbCTOATENHOCT CUTyauUs CbrNacHO HaUMOHANMHOTO 3aKkoHOA4ATENCTBO: Is
the tenderer in a bankruptcy situation? Specify why, under the mentioned circumstances, one
is able to carry out the contract, considering the current national provisions and measures for
continuing the business activities? It is not necessary to provide this information if rejection of
tenderers in such a situation is obligatory in accordance with the current national law with no
exceptions, when the tenderer is still able to carry out the contract.
BaHkpyT: Is the tenderer in a bankruptcy situation? Specify why, under the mentioned
circumstances, one is able to carry out the contract, considering the current national provisions
and measures for continuing the business activities? It is not necessary to provide this
information if rejection of tenderers in such a situation is obligatory in accordance with the
current national law with no exceptions, when the tenderer is still able to carry out the contract.
Kopynuus: Is the tenderer himself or a person, who is a member of the tenderer's
administration, management or supervisory body or has the competence to represent or
control or make decisions in such bodies, in the event a enforceable verdict has been
convicted of corruption by a verdict handed down not more than five years ago, or a rejection
period determined directly in the judgement that still applies? Corruption as defined in Article 3
of the Convention on Combating Corruption, Involving European Communities or European
Union Member States (EUT C 195 of 25.6.1997, s. 1), and in Article 2, point 1, in the Council’s
framework decision 2003/568/RIA of 22 July 2003 on combating corruption in the private
sector (EUT L 192 of 31.7.2003, p. 54). This rejection reason also includes corruption as
defined in national law for the contracting authority or supplier.
CnopasymeHue c kpegutopute: Is the supplier in a situation where he has been forced debt
arrangement? Specify why, under the mentioned circumstances, one is able to carry out the
contract, considering the current national provisions and measures for continuing the business
activities? It is not necessary to provide this information if rejection of tenderers in such a
situation is obligatory in accordance with the current national law with no exceptions, when the
tenderer is still able to carry out the contract.
YyacTtue B npecTtbnHa opraHnsdaums: Is the tenderer himself or a person, who is a member of
the tenderer's administration, management or supervisory body or has the competence to
represent or control or make decisions in such bodies, at the time a legally convicted verdict of
participation in a criminal organisation by a verdict handed down no more than five years ago,
or a rejection period set out directly in the judgement that still applies? Participation in a
criminal organisation as defined in Article 2 of the Council’s framework decision 2008/841/RIA
of 24 October 2008 on combating organised crime (EUT L 300 of 11.11.2008, p. 42).
CnopasymeHus ¢ Apyrn MKOHOMUYECKM OnepaTopu 3a HapyLllaBaHe Ha KOHKypeHuuaTa: Has
the tenderer entered into agreement(s) with other tenderers with the intention of turning the
competition?
HapyweHune Ha 3agbimkeHns B obnacTtta Ha ekonorn4yHoTo npa.o: Is the tenderer aware of
breaches of environmental provisions as stated in national law, the relevant notice or
procurement documents or Article 18 (2) of Directive 2014/24/EU.
M3nupaHe Ha napu unn pnHaHcupaHe Ha Tepopuama: Is the tenderer himself or a person, who
is a member of the tenderer's administration, management or supervisory body or has the
competence to represent or control or make decisions in such bodies, in the event a legal
verdict has been convicted of money laundering or financing terrorism by a verdict handed
down no more than five years ago, or a rejection period set out directly in the judgement that
still applies? Money laundering or financing terrorism As defined in Article 1 of the European
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Parliament and Council Directive 2005/60/EF of 26 October 2005 on preventive measures
against the use of the financial system for money laundering and financing terrorism (EUT L
309 of 25.11.2005, p. 15).

Namamu: Is the tenderer himself or a person, who is a member of the tenderer's administration,
management or supervisory body or has the competence to represent or control or make
decisions in such bodies, at the time a legally convicted of fraud has been convicted of fraud
by a verdict handed down not more than five years ago, or a rejection period determined
directly in the judgement that still applies? Fraud included in Article 1 of the Convention on
protection of the Financial Interests of the European Communities (EFT C 316 of 27.11.1995,
p. 48).

OeTckun Tpya v gpyrmn obopmu Ha Tpaduk Ha xopa: Is the tenderer himself or a person, who is a
member of the tenderer's administration, management or supervisory body or has the
competence to represent or control or make decisions in such bodies, in the event a legal
verdict has been convicted of child labour and other forms of human trafficking by a verdict
handed down no more than five years ago, or a rejection period determined directly in the
judgement that still applies? Child labour and other forms of human trafficking as defined in
Article 2 of the European Parliament and council directive 2011/36/EU of 5. 1 April 2011 on the
prevention and control of human trafficking and the protection of its victims and for
compensation of the Council’s framework decision 2002/629/RIA (EUT L 101 of 15.4.2011, p.
1).

HennatexxocnocobHocT: Is the tenderer in an insolvency situation? Specify why, under the
mentioned circumstances, one is able to carry out the contract, considering the current
national provisions and measures for continuing the business activities? It is not necessary to
provide this information if rejection of tenderers in such a situation is obligatory in accordance
with the current national law with no exceptions, when the tenderer is still able to carry out the
contract.

HapylweHne Ha 3agbimkeHnsa B obnactta Ha TpygoBoTo npaso: Is the tenderer aware of
breaches of provisions on working conditions as stated in national law, the relevant notice or
procurement documents or Article 18 (2) of Directive 2014/24/EU.

AOMUHUCTPUpaHe Ha akTuBUTE OT nNukBmaaTop: Specify why, under the mentioned
circumstances, one is able to carry out the contract, considering the current national provisions
and measures for continuing the business activities? It is not necessary to provide this
information if rejection of tenderers in such a situation is obligatory in accordance with the
current national law with no exceptions, when the tenderer is still able to carry out the contract.
HeBepHu aaHHKW, ykpuBaHe Ha MHOpMaums, HENpeaCTaBaAHE Ha NpuapYyXaBaliy AOKYMEHTH
UnNu nony4yaeaHe Ha NoBepuTenHa MHopmauns BbB Bpb3ka C npoueayparta: Has the
tenderer: a) given grossly incorrect information with the notification of the information required
to verify that there is no basis for rejection, or of the qualification requirements being fulfilled,
b) failed to provide such information, c) made reservations immediately to present the
supporting documents requested by the contracting authority, or d) improperly affected the
contracting authority’s decision process to acquire confidential information that could give this
an unlawful advantage in connection with competition, or negligently has given misleading
information that can have a significant influence on decisions on rejection, selection or award?
KoH(nmKT Ha nHTepecu, cBbp3aH C y4acTMeTo B npoueaypaTa 3a Bb3naraHe Ha obLiectBeHa
nopbuka: Is the tenderer aware of a conflict of interest as stated in national law, the relevant
notice or procurement documents?

MpsIKO MM KOCBEHO y4acTue B NOArOTOBKAaTa Ha npoueayparta 3a BbanaraHe Ha obuiecTBeHa
nopbyka: Has the tenderer or an entity associated with the supplier advised the contracting
authority or in another way been involved in the planning of the competition?
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Texko npodecrmoHanHo HapyweHue: Has the tenderer committed serious errors in
professional practice? If relevant, see the definitions in national law, the relevant notice or
procurement documents.

lMpeacpoyHO NpekpaTsiBaHe Ha LOroBOp W HanaraHe Ha obe3LeTeHns unn gpyru nogobHm
caHkummn: Has the tenderer committed significant breaches of contract in connection with the
fulfilment of a previous public contract, a previous contract with a public contracting authority
or a previous concession contract, where the breach has led to the cancellation of the
contract, compensation or other similar sanctions?

HapylweHne Ha 3agbimkeHns B obnactta Ha coumnanHoTo npaeo: Is the tenderer aware of
breaches of provisions on social conditions as stated in national law, the relevant notice or
procurement documents or Article 18 (2) of Directive 2014/24/EU.

HeunsnbnHeHne Ha 3agbrmkeHne, CBbP3aHo C NialaHeTo Ha CoLMariHoOOCUrypuTenHN BHOCKU:
Have tenderers failed to fulfil all their social security obligations in the country where they are
established and in their member state, if this is a different country than what he is established
in?

MpekpaTeHa cTonaHcka genHocT: Specify why, under the mentioned circumstances, one is
able to carry out the contract, considering the current national provisions and measures for
continuing the business activities? It is not necessary to provide this information if rejection of
tenderers in such a situation is obligatory in accordance with the current national law with no
exceptions, when the tenderer is still able to carry out the contract.

HeunanbnHeHne Ha 3aabikeHne, CBbp3aHo C NnawlaHeTo Ha gaHbum: Has the tenderer not
fulfilled all of his tax and duty obligations in both the country where he is established and in the
contracting authority's member state, if this is a different country than what he is established
in?

TepopuUCTUYHN NPECTBNNEHNS UK NPECTBNSIEHNS, KOUTO Ca CBbP3aHu C TEPOPUCTUYHM
aenHoctu: Is the tenderer himself or a person, who is a member of the tenderer's
administration, management or supervisory body, or has the competence to represent or
control or make decisions in such bodies, in the event a legal verdict has been convicted of
acts of terrorism or criminal acts connected to terrorist activities by a verdict handed down no
more than five years ago, or a rejection period set out directly in the judgement that still
applies? Acts of terrorism or criminal acts relating to terrorist activity as defined in Article 1 and
3 of the Council’s framework decision 2002/475/RIA of 13 June 2002 on combating terrorism
(EFT L 164, af 22.6.2002, p. 3). This rejection reason also includes incitement to, participation
or attempts to commit such actions as included in Article 4 in the mentioned framework
decision.

HapyweHune, cBbp3aHO ¢ NpoghecMoHanHOTO noBeaeHMe nNpu obLLECTBEHN NOPBYKN B
obnactTa Ha oTOpaHarTa: Is the tenderer himself or a person, who is a member of the
tenderer's administration, management or supervisory body, or has the competence to
represent or control or make decisions in such bodies, have been legally convicted of offences
regarding professional behaviour in defence procurements?

Jlunca Ha HageXaHOCT MO OTHOLLUEHME Ha U3KMHOYBAHETO HA PUCKOBE 3a CUTYpPHOCTTa Ha
abpxaeara: Is the tenderer assessed to lack reliability that is necessary to exclude the risk of
national security?

5. ObocobeHa no3nuus

5.1. O6bocob6eHa no3uuyua: LOT-0001
3arnasue: Mobile development partner
Onucanue: Purpose Norsk Tipping would like mobile partners who shall contribute with the
necessary competence and capacity to develop attractive and responsible user journeys in a
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quality good way. The mobile partners shall also contribute to building the competence Norsk
Tipping needs for the future. Mobile is the company's most important customer channel. Norsk
Tipping has approx. 2.4 million customers, of which nearly 90 percent use mobile, mainly via
apps distributed in the App Store and Google Play. They are, thus, a central prerequisite for
Norsk Tipping being able to fulfil his social mission: "... facilitating responsible gambling offers
and preventing negative consequences of gambling. Efficient operations shall ensure that as
much of the revenues go to good causes". Norsk Tipping's partners must therefore contribute
to the company developing in a sustainable direction, through active competence transfer and
by strengthening the product model from a mobile perspective. Strengthen the ability to deliver
within the product development model Norsk Tipping works smoothly to reduce risk through
early learning, continual feedback from users and operations, and the possibility to adjust
courses before major investments are made. The work is organised through product
development areas with a multi-disciplinary product team who are responsible for both value
and risk connected to defined products and user journeys. The product development areas
shall have competence and responsibility to define systems for problems, develop them and
further develop them so that they deliver value for companies and customers. In order to
achieve this, Norsk Tipping has a mix of product development areas consisting of what can be
defined as a "value stream team" (e.g. the product development area for sports), and areas
with "platform" and "enablement-team" (for example Platform: Whole and Frontend). Multi-
disciplinary skills in the areas shall be sufficient to define problems/possibilities and systems,
develop and further develop them, in order to raise the value and quality of their product. In
order to strengthen the disciplines, practice partnerships are used, and challenges and
solutions are encouraged to share trade related questions with others within their profession.
This is how Norsk Tipping creates value through cross-discipline and professional
competence, and contributes to the professional environment developing over time. In order to
ensure a necessary minimum of coordination and coordination between product development
areas and other environments, we have common rituals such as; - Joint planning for tertial. It
takes place over five days, where the product development areas analysis and understanding
of the effects products and services create are connected by the company's direction and
needs. - Lot and leather. A monthly showcase, where different product development areas
share things they've learned in the period. - Target demo. A tertial demo where the product
development areas describe goal achievement, sharing knowledge and a selection of the
things they have created. - Practice partnerships for different disciplines. - Synchronisation for
product development areas. Product development managers share block to goal achievement
and clarify who they need to talk to in order to move forward - Rituals on product development
area/team level: Sprint planning, sync (stand-up), retrospective and demo/Friday wins.
Different frequency in areas based on need The model shall strengthen the areas” autonomy
to create effects, which are made possible by clear direction, necessary frames and
transparency for coordination. Norsk Tipping currently has a strong internal professional
environment for mobile development, with competence in development for iOS and Android,
with an emphasis on iOS. Experience in the environment spans from one to over 15 years.
The contracting authority also has a strong internal UX environment with competence on both
web and mobile, of which the web is prominent. In addition the company has testers and test
developers. The quality in Norsk Tipping shall be integrated in the work and applies for all
phases of product development. The contracting authority must deliver in accordance with
different standards. In Platform: Hele og Frontend (P:HF) has Norsk Tipping strategic app
competence through the area management, with product development manager, tech lead
/team architects. Several product development areas have permanent native developers.
Areas that do not have their own native developers will receive assistance from P:HF. The
contracting authority will over time develop a balanced division of responsibility between the

299142-2026 Page 6/11



platform and the different product development areas, in line with increased maturity and
greater internal ownership. Areas with separate native user journeys will gradually be able to
work more independently, but for the foreseeable future there will be common need connected
to testing, release and further development of the platform. Professional development and
practice partnerships shall support this across. The following product development areas
currently have native user journeys: - Platform: Whole and Frontend (App platform, front page,
app framework) *Accountability * Value-added services (some joint services, e.g. Grassroots,
notifications) * Customer, ID and payment *Lottery *Sports * Playing together

BbTpeweH ngeHtndukatop: 6824

5.1.1. Uen
EcTtectBO Ha nopbykata: Ycnyru
OcHoBHa knacudukauus (cpv): 72212000 Ycnyrn no nporpammpaHe Ha npunoxeH coptyep
HonbnHutenHa knacudukaums (cpv): 72000000 UT ycnyrn: koHcynTaumm, paspaboTBaHe Ha
coptyep, IHTepHeT n nogapbxka

5.1.2. MsacTo Ha n3nbrIHeHue
AOMUHUCTpaTUBHO-TEpUTOpUanHa eguHuua Ha abpxasata (NUTS): Innlandet (NO020)
[ObpxaBa: Hopserus

5.1.3. OyakBaHa NpoAbLINKUTENHOCT
Hauanna garta: 01/10/2026
KpanHa gata Ha npogbmxutenHoctTa: 30/09/2030

5.1.6. OO6wa nHcpopmauusn
3ana3seHo yvyacTue:
YyacTtneto He e 3anaseHo.
MNpoekT 3a Bb3naraHe Ha o6LecTBeHa NopbYka, KOUTO He € hnHaHcupaH cbe cpeacTea oT EC
MopbykaTa nonaga B NPUIIOXHOTO none Ha CnopasyMeHneTo 3a AbpXaBHuTe nopbyku (CAOMM)
I He

5.1.9. KpuTtepuu 3a nogbop
M3TouHMLM Ha KpuTepumn 3a n3dop: YBegomrneHme
Kputepun: Pernctpauusi B TbProBCKU permcTbp
OnucaHnue Ha kpuTepus 3a nogbop: The tenderer shall be a legally established company.
Documentation requirements: « Norwegian companies: Company Registration Certificate.
Foreign companies: Proof that the company is registered in a trade or business register as
prescribed by the law of the country where the tenderer is established.

Kputepun: Pernctpauusi B CboTBETEH NpodecrnoHaneH permctbp

Onucanune Ha kputepua 3a noabop: Tenderers shall have their tax and VAT payments in order.
Documentation requirements: - Norwegian companies: Tax certificate for tax and VAT. The tax
and VAT certificate is delivered by the Norwegian Tax Administration and can be ordered via
Altinn. - Foreign companies: Must provide certificates from equivalent authorities to the
Norwegian ones. If their authorities do not issue such documents, the tenderer shall enclose a
declaration stating that taxes and VAT have been paid. The declaration shall be confirmed and
signed by the company's financial manager and auditor. The documents must be presented
before the tender deadline and must not be older than 6 months from the tender deadline. If a
tenderer has documented a tax certificate via e-Certificate, documentation in pdf/equivalent
must not be enclosed.

Kputepun: PnHaHCcoBN KoehULIMEHTH
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OnucaHue Ha kpuTepus 3a nogbop: Tenderers shall have satisfactory finances.
Documentation requirements: - Income statement and balance with notes, as well as annual
report and auditor's report for the last two years. In addition a cash flow statement is required
for the companies that are obliged to set this up. - Credit evaluation/rating, not older than 6
months from the tender deadline. - If it is more than 6 months since the balance sheet for the
last annual accounts, the sub-year accounts must be enclosed. - Any other information of
relevance to the company's fiscal figures. If a tenderer, for a justifiable reason, cannot present
the documentation that Norsk Tipping has requested, he can prove his economic and financial
style with any other document that the contracting authority can accept. If the tenderer has
such a justifiable reason, he may contact Norsk Tipping in writing in order to clarify which other
documentation is acceptable.

Kputepun: CboTBeTHUTE 0OpasoBaTtenHn 1 npodecnoHanHm Kkeanmdpukaumm

Onucanve Ha kpuTepust 3a noabop: 3.4.1 THE TENDERER'S RELEVANT ORGANISATION,
IMPLEMENTATION ABILITY AND CAPACITY (3) - WILL BE ENCLOSED WITH THE
TENDER. It is recommended to read the introduction in Annex 1 (Annex 2) before answering
this task. Tenderers shall have solid and good competence, sufficient implementation ability
and capacity within the requested areas. Tenderers shall name this document as "Annex 1f -
Organisation". Documentation requirements: Give a short description of the relevant part of the
organisation (including an organisation chart and geographical locations), company form,
ownership structure, vision, business idea and business areas. Give a short account of the
tenderer’s competence and qualifications within what is described in Annexes 1 and 2 in
"purpose and need". The company’s competence. Give an overview of the tenderer'’s total
manpower as well as capacity for all types of roles that the company has at its disposal within
the requested areas. If a tenderer will use the capacity of sub-suppliers, the following shall be
documented for each sub-supplier: Use 'Annex 1b - Commitment Statement'. Name of the sub-
supplier with a description of the sub-provider's organisation, company form, ownership
structure and the name of the general manager. Description of the sub-contractor's estimated
contribution (percentage of total volume) in connection with the contract. Commitment
statement signed by sub-suppliers who confirm that the tenderer really has access to the
resources offered from the sub-supplier. A description of how the co-operation relationship
between the tenderer and the sub-provider is based on and organised, and whether it involves
long-term co-operation relation and any indication of the time aspect of the relationship.

Kputepun: CboTBeTHUTE 0OpasoBaTtenHn n npodecnoHanHm Kkeanmdpukaumm

OnwucaHue Ha kpuTepus 3a noabop: THE COMPANY'S RELEVANT REFERENCES Tenderers
shall have experience from a minimum of three similar contracts during the last 3 years. Use
&quot;Annex 1a - references at company level&quot; to respond to this assignment, as well as
&quot;Annex 1d - Self-Declaration of Interest&quot; Relevance is important! Documentation
requirements: Description of the tenderer's three most relevant contracts in the course of the
last 3 years. The description must include a statement of the contract’s value, date and
recipient (name, telephone number and e-mail address). Use 'Annex 1a - References on
company level' If a tenderer will use the capacity of sub-suppliers (supporting companies) to
fulfil the requirements of the tenderer’s technical and professional qualifications,
documentation must be enclosed for each sub-supplier in accordance with the documentation
requirement below. Sub-supplier(s) ought to be one or more of the references. Use 'Annex 1b
- Commitment Statement'. The requirement applies regardless of the legal connection
between the tenderer and sub-supplier(s). This also means that a group company that will use
other companies in the group, for each supporting company, shall enclose documentation in
accordance with the documentation requirement below.
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5.1.10. Kputepuwu 3a Bb3naraHe
KpuTtepuin:
Bua: LleHa
Onucanwue: Prices
KaTeropus Ha kpuTepusi 3a Bb3naraHe ¢ Terno: Terno (NpoueHTeH Asn, TOYHa BennMynHa)
Yuncno, cBbp3aHo € KpuTepus 3a Bb3naraHe: 20
Kputepun:
Bug: KauecTtBo
Onucanue: Quality
KaTeropus Ha Kputepusa 3a BbanaraHe ¢ Terno: Terno (MpoueHTeH Asas, ToYHa BeNnnymHa)
Yuncno, cBbp3aHo € KpUTepus 3a BbanaraHe: 80

5.1.11. [JokymeHTauus 3a Bb3naraHe Ha obLiecTBeHa NopbUKa
JoCcTbnbT 40 HAKOM JOKYMEHTM 3a NopbyKaTa € orpaHuyeH
MHdopmaums 3a JOKYMEHTH C OrpaHMyeH OOCTbN MoxXe Aa 6bae HamepeHa Ha agpec:
https://app.artifik.no/procurements/5224
Ad hoc kaHan 3a KOMyHUKauuaA:
HanmeHoBaHwue: e-Tendering

5.1.12. YcnoBusA 3a Bb3naraHe Ha obLiecTBeHa Nopb4ka
YcnoBus 3a nogaBaHe:
EnekTtpoHHO nogaBaHe: 3agb/KUTENHO
Appec 3a nogaBaHe: https://app.artifik.no/procurements/5224
E3vumn, Ha konto morat fa ce nogasat opepTu Unn 3asBNEHNs 3a y4acTue: aHrmUNCKK,
HOPBEXKMN
EnekTpoHeH katanor: 3abpaHeHo
KpaeH cpok 3a nonyyaBaHe Ha odepTun: 11/06/2026 22:00:00 (UTC+00:00)
3anagHoOEBPONENCKO Bpeme
MpoAbMKMTENHOCT, Npe3 KOATO odepTaTa TpsbBa Aa octaHe BanuaHa: 11 [QHu
YcnoBua Ha goroBopa:
M3nbnHeHneTo Ha goroBopa TpsibBa Aa ce u3BbpLUBa B pamMKUTE Ha Nporpamu 3a Cb3gaBaHe
Ha 3awuTeHn paboTHn mecTa: He
Ycnosus, cBbp3aHu € U3NbiHEHNETOo Ha gorosopa: N/A
EnekTpoHHO hakTypupaHe: 3agbmKUTENHO
LLle ce n3nonsea enekTpoHHO NopbyBaHe: Aa
LLle ce nsnonsea enekTpoHHO NnawjaHe: aa
dunHaHcoBo cnopasymeHune: N/A

5.1.15. TexHuKM
PamkoBo cnopa3symeHue:
PamkoBO cnopasymeHue yacTnyHo 6e3 NogHOBABaHe Ha CbCTe3aTenHarta npoueaypa u
4acTMYHO C NOAHOBSIBAHE Ha CbCTe3aTtenHarta npoueaypa
MakcumaneH 6pon yyactHuum: 2
MHdopmauma 3a guHaMMyHaTa cuctemMa 3a NOKYnKu:
Hama gnHamuyHa cuctema 3a NoKynku

5.1.16. [donbnHuTenHa nHcgpopmaums, Mmeguaumusa v npepasrnexanaHe (obxansaHe)
OpraHu3auus, oTroBapsilla 3a npepasrnexaaHeTo (obxansaHeTo): Hedmarken og Jsterdal
tingrett
OpraHu3auusi, KOATO NpeaocTaBsa AONbAHMTENHA MHOPMaLWs 3a NpouedypaTta 3a Bb3naraHe
: Norsk Tipping
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OpraHu3auus, NnpegocTaBssiua noseve nHpopmauns 3a npouedypute 3a npernes (o6xansaHe)
: Norsk Tipping
OpraHusaums, KoATo noriyvasa 3asBneHusTa 3a yyactue: Artifik AS

8. OpraHusauum

8.1. ORG-0001
OdmumanHo HaumeHoBaHue: Norsk Tipping
PerucTtpaunoHeH Homep: 925836613
MoweHckn agpec: Postboks 4414
Npag: HAMAR
MNoweHckn kopa: 2325
AOMUHUCTpaTUBHO-TepUTOpManHa eguHuua Ha abpxasata (NUTS): Innlandet (NO020)
[ObpxaBa: Hopserus
3BeHO 3a koHTakT: Erik Johannesen
EnekTpoHHa nowa: erik.johannesen@norsk-tipping.no
TenedoH: +47 62514000
NHTepHeT agpec: https://www.norsk-tipping.no
Mpodmn Ha kynyBaya: https://www.norsk-tipping.no
Ponwu Ha Ta3u opraHusauus:
Kynysau
OpraHusaums, KOATO NpeaocTaBs AONbHUTENHA MHOPMaLUUA 3a NpoueaypaTta 3a BbanaraHe
OpraHnsaums, npegocTassila noseye MHopMaums 3a npoueaypute 3a npernes (obxansaHe)

8.1. ORG-0002
OdwmumanHo HammeHoBaHue: Hedmarken og Jsterdal tingrett
PernctpaumoHeH Homep: 935364892
MoweHckn agpec: Postboks 4450
'pag: Hamar
INoweHckn kop: 2326
AOMUHUCTpaTUBHO-TEpUTOpHanHa egnHuua Ha gbpxasata (NUTS): Innlandet (NO020)
[ObpxaBa: Hopserus
EnektpoHHa nowa: toinpost@domstol.no
TenedoH: +47 62550650
NHTepHeT agpec: https://www.domstol.no/no/domstoler/tingrett/hedmarken-og-osterdal-tingrett/
Ponu Ha Ta3n opraHmsauus:
OpraHusaums, oTroBapsiLia 3a npepasrnexgaHeTo (obxansaHeTo)

8.1. ORG-0003
OdomumanHo HaumeHoBaHue: Artifik AS
PerncTtpaunoHeH Homep: 925364967
MoweHckn agpec: Stortingsgata 12
'pag: Oslo
MNMoweHckn koa: 0161
AOMUHUCTpaTUBHO-TepUTOpUanHa eguHuua Ha abpxasata (NUTS): Oslo (NO081)
[ObpxaBa: Hopserus
EnekTpoHHa nowa: support@artifik.no
NHTepHeT agpec: https://artifik.no
Ponu Ha Ta3u opraHusauusa:
[ocTaBunk Ha ycnyru B obnactrta Ha o6LecTBeEHUTE NOPbYKM
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OpFaHM3aLWIFI, KOATO NnoJly4aBa 3adaBlieHUATa 3a y4actue
MHdbopmauus 3a obsaBneHneTo

NaeHntndpukatop/sepcna Ha obasneHneto: db26c9ed-0b0c-433f-adac-da964b0569ef - 01
Bug Ha bopmyngapa: CbcTesaTtenHa npoueaypa

Bug obsiBneHne: ObsaBneHne 3a nopbyka Unn KOHLECUSA — CTaHAAPTEH PEXUM

MoaBua Ha obsaBneHneTo: 16

[aTa Ha nanpaliaHe Ha nssectuneto: 29/04/2026 05:32:05 (UTC+00:00) sanagHoeBponencko
Bpeme

E3num, Ha KOMTO HACTOALOTO U3BECTME € OPULMANHO JOCTBMNHO: aHIMUACKN

Homep Ha nybnukyBaHe Ha ob6saBneHneTo: 299142-2026

Homep Ha 6pos Ha OB S: 84/2026

HaTta Ha nyb6nukysaHe: 30/04/2026
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