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299142-2026 - AlaywVvIONOG

NopBnyia — YIrnpeoieg TrpoypapaTicpou Aoyiopikou epappoywyv — Mobile development partner
OJ S 84/2026 30/04/2026

MpokApuén ocuufacng N cUNBACNG TTAPAXWPNONG — TUTTOTTOINHUEVO KABEOTWG

YTmnpeoieg

1. AyopaoTiig

1.1. AyopaoTig
Emionun ovopaaoia: Norsk Tipping
Email: erik.johannesen@norsk-tipping.no
Nouikr) yop@r) ayopaoTr): Opyaviopog dnuoaciou dikaiou
ApaoTnpidéTnTa TNG avaBéTouoas apxng: MeviKEG ONUOCIEG UTTNPETIES

2. Aladikaoia

2.1. Aiadikacia
TitAog: Mobile development partner
Mepiypaon): Purpose Norsk Tipping would like mobile partners who shall contribute with the
necessary competence and capacity to develop attractive and responsible user journeys in a
quality good way. The mobile partners shall also contribute to building the competence Norsk
Tipping needs for the future. Mobile is the company's most important customer channel. Norsk
Tipping has approx. 2.4 million customers, of which nearly 90 percent use mobile, mainly via
apps distributed in the App Store and Google Play. They are, thus, a central prerequisite for
Norsk Tipping being able to fulfil his social mission: "... facilitating responsible gambling offers
and preventing negative consequences of gambling. Efficient operations shall ensure that as
much of the revenues go to good causes". Norsk Tipping's partners must therefore contribute
to the company developing in a sustainable direction, through active competence transfer and
by strengthening the product model from a mobile perspective. Strengthen the ability to deliver
within the product development model Norsk Tipping works smoothly to reduce risk through
early learning, continual feedback from users and operations, and the possibility to adjust
courses before major investments are made. The work is organised through product
development areas with a multi-disciplinary product team who are responsible for both value
and risk connected to defined products and user journeys. The product development areas
shall have competence and responsibility to define systems for problems, develop them and
further develop them so that they deliver value for companies and customers. In order to
achieve this, Norsk Tipping has a mix of product development areas consisting of what can be
defined as a "value stream team" (e.g. the product development area for sports), and areas
with "platform" and "enablement-team" (for example Platform: Whole and Frontend). Multi-
disciplinary skills in the areas shall be sufficient to define problems/possibilities and systems,
develop and further develop them, in order to raise the value and quality of their product. In
order to strengthen the disciplines, practice partnerships are used, and challenges and
solutions are encouraged to share trade related questions with others within their profession.
This is how Norsk Tipping creates value through cross-discipline and professional
competence, and contributes to the professional environment developing over time. In order to
ensure a necessary minimum of coordination and coordination between product development
areas and other environments, we have common rituals such as; - Joint planning for tertial. It
takes place over five days, where the product development areas analysis and understanding
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of the effects products and services create are connected by the company's direction and
needs. - Lot and leather. A monthly showcase, where different product development areas
share things they've learned in the period. - Target demo. A tertial demo where the product
development areas describe goal achievement, sharing knowledge and a selection of the
things they have created. - Practice partnerships for different disciplines. - Synchronisation for
product development areas. Product development managers share block to goal achievement
and clarify who they need to talk to in order to move forward - Rituals on product development
area/team level: Sprint planning, sync (stand-up), retrospective and demo/Friday wins.
Different frequency in areas based on need The model shall strengthen the areas” autonomy
to create effects, which are made possible by clear direction, necessary frames and
transparency for coordination. Norsk Tipping currently has a strong internal professional
environment for mobile development, with competence in development for iOS and Android,
with an emphasis on iOS. Experience in the environment spans from one to over 15 years.
The contracting authority also has a strong internal UX environment with competence on both
web and mobile, of which the web is prominent. In addition the company has testers and test
developers. The quality in Norsk Tipping shall be integrated in the work and applies for all
phases of product development. The contracting authority must deliver in accordance with
different standards. In Platform: Hele og Frontend (P:HF) has Norsk Tipping strategic app
competence through the area management, with product development manager, tech lead
/team architects. Several product development areas have permanent native developers.
Areas that do not have their own native developers will receive assistance from P:HF. The
contracting authority will over time develop a balanced division of responsibility between the
platform and the different product development areas, in line with increased maturity and
greater internal ownership. Areas with separate native user journeys will gradually be able to
work more independently, but for the foreseeable future there will be common need connected
to testing, release and further development of the platform. Professional development and
practice partnerships shall support this across. The following product development areas
currently have native user journeys: - Platform: Whole and Frontend (App platform, front page,
app framework) *Accountability * Value-added services (some joint services, e.g. Grassroots,
notifications) * Customer, ID and payment *Lottery *Sports * Playing together

AvayvwpIoTIKO diadikaciog: c2a8673f-aea5-47d9-b25a-881a76d6alea

EowTepIkO avayvwpioTIKO: 5224

Eidog dladikaoiag: AVOIKTA

H diadikaaia emmiTaxuveral: Oxl

21.1. ZKomrog
Xapaktipag TG oupPaong: YTnpeaoieg
Kopia tagivounon (cpv): 72212000 YTrnpeoieg TTPOYPAUMOTIONOU AOYIOUIKOU EQAPHOYWV
Mpbéobetn Tagivounon (cpv): 72000000 YTrnpeaieg TeXvoAoyiag Twv TTANPOQOPIWV: TTAPOXH
OupBouAwy, avaTrTuén Aoyiopikou, AladiKTuO Kal UTTOOTHPIEN

2.1.2. Toémog ekTéAeoNng
YTmrodiaipeon xwpag (NUTS): Innlandet (NO020)
Xwpa: NopBnyia

21.3. Atia
EkTipwpevn agia xwpig ®rA: 300 000 000,00 NOK
MéyioTn agia Tng ocupgwviag-rAaiciou: 320 000 000,00 NOK

2.1.4. Tevikég TTAnpooOpiEg
NopikA Bdon:

299142-2026 Page 2/11



Odnyia 2014/24/EE

2.1.6. Ao6yol amokAsiopou
Mnyég Twv Adywv atrokAeiopou: Mpoknpuén
Katdotaon avaAoyn Tng TITWYEUONG, duvAauel TNG €0BVIKNAG vouoBeaiag: Is the tenderer in a
bankruptcy situation? Specify why, under the mentioned circumstances, one is able to carry
out the contract, considering the current national provisions and measures for continuing the
business activities? It is not necessary to provide this information if rejection of tenderers in
such a situation is obligatory in accordance with the current national law with no exceptions,
when the tenderer is still able to carry out the contract.
Mrwyxeuon: Is the tenderer in a bankruptcy situation? Specify why, under the mentioned
circumstances, one is able to carry out the contract, considering the current national provisions
and measures for continuing the business activities? It is not necessary to provide this
information if rejection of tenderers in such a situation is obligatory in accordance with the
current national law with no exceptions, when the tenderer is still able to carry out the contract.
Alog@Bopd: Is the tenderer himself or a person, who is a member of the tenderer's
administration, management or supervisory body or has the competence to represent or
control or make decisions in such bodies, in the event a enforceable verdict has been
convicted of corruption by a verdict handed down not more than five years ago, or a rejection
period determined directly in the judgement that still applies? Corruption as defined in Article 3
of the Convention on Combating Corruption, Involving European Communities or European
Union Member States (EUT C 195 of 25.6.1997, s. 1), and in Article 2, point 1, in the Council’s
framework decision 2003/568/RIA of 22 July 2003 on combating corruption in the private
sector (EUT L 192 of 31.7.2003, p. 54). This rejection reason also includes corruption as
defined in national law for the contracting authority or supplier.
Alokavoviopog e Toug OoTwTEG: Is the supplier in a situation where he has been forced debt
arrangement? Specify why, under the mentioned circumstances, one is able to carry out the
contract, considering the current national provisions and measures for continuing the business
activities? It is not necessary to provide this information if rejection of tenderers in such a
situation is obligatory in accordance with the current national law with no exceptions, when the
tenderer is still able to carry out the contract.
2uppeTOXN 0€ eykKAnuaTikr opydvwon: Is the tenderer himself or a person, who is a member of
the tenderer's administration, management or supervisory body or has the competence to
represent or control or make decisions in such bodies, at the time a legally convicted verdict of
participation in a criminal organisation by a verdict handed down no more than five years ago,
or a rejection period set out directly in the judgement that still applies? Participation in a
criminal organisation as defined in Article 2 of the Council’s framework decision 2008/841/RIA
of 24 October 2008 on combating organised crime (EUT L 300 of 11.11.2008, p. 42).
ZUPQWViEG Pe GAAOUG OIKOVOUIKOUG POPEIG HE OTOXO TN OTPEBAWGCN TOU avTaywviopou: Has
the tenderer entered into agreement(s) with other tenderers with the intention of turning the
competition?
MapdaBaon UTTOXPEWOEWV OTOUG TOUEIG Tou TTEPIBaAAoOvVTIKOU dikaiou: Is the tenderer aware of
breaches of environmental provisions as stated in national law, the relevant notice or
procurement documents or Article 18 (2) of Directive 2014/24/EU.
NopigoTroinon e00dwv atrd TTAPAVONEG dPACTNPIOTNTES  XPNUATODOTNON TNG TPOUOKPATIOG:
Is the tenderer himself or a person, who is a member of the tenderer's administration,
management or supervisory body or has the competence to represent or control or make
decisions in such bodies, in the event a legal verdict has been convicted of money laundering
or financing terrorism by a verdict handed down no more than five years ago, or a rejection
period set out directly in the judgement that still applies? Money laundering or financing
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terrorism As defined in Article 1 of the European Parliament and Council Directive 2005/60/EF
of 26 October 2005 on preventive measures against the use of the financial system for money
laundering and financing terrorism (EUT L 309 of 25.11.2005, p. 15).

ATtraTn: Is the tenderer himself or a person, who is a member of the tenderer's administration,
management or supervisory body or has the competence to represent or control or make
decisions in such bodies, at the time a legally convicted of fraud has been convicted of fraud
by a verdict handed down not more than five years ago, or a rejection period determined
directly in the judgement that still applies? Fraud included in Article 1 of the Convention on
protection of the Financial Interests of the European Communities (EFT C 316 of 27.11.1995,
p. 48).

Maidikn epyacia kal GAAEG HOPYEG euTTOpiag avBpwTtwy: Is the tenderer himself or a person,
who is a member of the tenderer's administration, management or supervisory body or has the
competence to represent or control or make decisions in such bodies, in the event a legal
verdict has been convicted of child labour and other forms of human trafficking by a verdict
handed down no more than five years ago, or a rejection period determined directly in the
judgement that still applies? Child labour and other forms of human trafficking as defined in
Article 2 of the European Parliament and council directive 2011/36/EU of 5. 1 April 2011 on the
prevention and control of human trafficking and the protection of its victims and for
compensation of the Council’s framework decision 2002/629/RIA (EUT L 101 of 15.4.2011, p.
1).

AgepeyyuoTnta: Is the tenderer in an insolvency situation? Specify why, under the mentioned
circumstances, one is able to carry out the contract, considering the current national provisions
and measures for continuing the business activities? It is not necessary to provide this
information if rejection of tenderers in such a situation is obligatory in accordance with the
current national law with no exceptions, when the tenderer is still able to carry out the contract.
MapaRaon UTTOXPEWOEWV OTOUG TOMEIG TOU £pyaTiKoU dikaiou: Is the tenderer aware of
breaches of provisions on working conditions as stated in national law, the relevant notice or
procurement documents or Article 18 (2) of Directive 2014/24/EU.

Meplouoiakd oToixeia uTTd avaykaoTikA dlaxeipion ammd ekkabapioTh: Specify why, under the
mentioned circumstances, one is able to carry out the contract, considering the current
national provisions and measures for continuing the business activities? It is not necessary to
provide this information if rejection of tenderers in such a situation is obligatory in accordance
with the current national law with no exceptions, when the tenderer is still able to carry out the
contract.

Weudeic dNAWOEIG, aTTOKpUWN TTANPOPOPIWY, AVIKAVOTNTA TTAPOXAS TWV ATTAITOUPEVWY
EYYPAQWY 1 ANWn TTANPOQPOPIWY EPTTIOTEUTIKOU XAPAKTAPO TTOU A@OPOUV TNV TTapouca
diadikacia: Has the tenderer: a) given grossly incorrect information with the notification of the
information required to verify that there is no basis for rejection, or of the qualification
requirements being fulfilled, b) failed to provide such information, c) made reservations
immediately to present the supporting documents requested by the contracting authority, or d)
improperly affected the contracting authority’s decision process to acquire confidential
information that could give this an unlawful advantage in connection with competition, or
negligently has given misleading information that can have a significant influence on decisions
on rejection, selection or award?

2UYyKPOUCOT CUPQEPOVTWY AOYW TNG CUPUETOXNG Tou 0Tn dladikaoia ouvayng Tng oupBaong:
Is the tenderer aware of a conflict of interest as stated in national law, the relevant notice or
procurement documents?

ApeEoN A EUPEON CUPUETOXN OTNV KaTapPTIoN TNG TTapoucag diadikaciag auvayng cuppaong:
Has the tenderer or an entity associated with the supplier advised the contracting authority or
in another way been involved in the planning of the competition?
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20Bapod emTayyeAuaTikG TTapaTTTwa: Has the tenderer committed serious errors in
professional practice? If relevant, see the definitions in national law, the relevant notice or
procurement documents.

Mpdwpn AREN, atmolnuiwaoelg i AAAeG TTapouoIEG Kupwaoelg: Has the tenderer committed
significant breaches of contract in connection with the fulfilment of a previous public contract, a
previous contract with a public contracting authority or a previous concession contract, where
the breach has led to the cancellation of the contract, compensation or other similar sanctions?
MapaBaon UTTOXPEWOEWY OTOUG TOMEIG TOU KOIVWVIKOU dikaiou: Is the tenderer aware of
breaches of provisions on social conditions as stated in national law, the relevant notice or
procurement documents or Article 18 (2) of Directive 2014/24/EU.

MapdaBaon uTToxPEWONG TTOU OXETICETAI PIE TNV KATABOAN EI0QPOPWV KOIVWVIKNG A0PANIONG:
Have tenderers failed to fulfil all their social security obligations in the country where they are
established and in their member state, if this is a different country than what he is established
in?

AvaoTOAN ETTIXEIPNPATIKWY dpacTnploTATwy: Specify why, under the mentioned
circumstances, one is able to carry out the contract, considering the current national provisions
and measures for continuing the business activities? It is not necessary to provide this
information if rejection of tenderers in such a situation is obligatory in accordance with the
current national law with no exceptions, when the tenderer is still able to carry out the contract.
MapaBaon utroxpEéwaong TTou oxeTieTal ue TNV KataBoAr @opwv: Has the tenderer not fulfilled
all of his tax and duty obligations in both the country where he is established and in the
contracting authority's member state, if this is a different country than what he is established
in?

TPOMOKPATIKA EYKAAWATA 1] EYKANUATO OCUVOEOUEVA E TPOUOKPATIKEG OpaoTNPIOTNTEG: IS the
tenderer himself or a person, who is a member of the tenderer's administration, management
or supervisory body, or has the competence to represent or control or make decisions in such
bodies, in the event a legal verdict has been convicted of acts of terrorism or criminal acts
connected to terrorist activities by a verdict handed down no more than five years ago, or a
rejection period set out directly in the judgement that still applies? Acts of terrorism or criminal
acts relating to terrorist activity as defined in Article 1 and 3 of the Council s framework
decision 2002/475/RIA of 13 June 2002 on combating terrorism (EFT L 164, af 22.6.2002, p.
3). This rejection reason also includes incitement to, participation or attempts to commit such
actions as included in Article 4 in the mentioned framework decision.

MapaBaon TnG eTTayyeAUATIKNG deovToAoyiag 6oov apopd TIG dnudCIEG CUUPBACEIC OTOV TOPED
NG duuvag: Is the tenderer himself or a person, who is a member of the tenderer's
administration, management or supervisory body, or has the competence to represent or
control or make decisions in such bodies, have been legally convicted of offences regarding
professional behaviour in defence procurements?

‘EAAeIYn aglommoTiog 600V a@opd TOV aTTOKAEIOUO KIVOUVWY Yia TNV ac@AAEia NG xwpag: Is
the tenderer assessed to lack reliability that is necessary to exclude the risk of national
security?

5. MapTida

5.1. NapTida: LOT-0001
TitAog: Mobile development partner
Mepiypan): Purpose Norsk Tipping would like mobile partners who shall contribute with the
necessary competence and capacity to develop attractive and responsible user journeys in a
quality good way. The mobile partners shall also contribute to building the competence Norsk
Tipping needs for the future. Mobile is the company's most important customer channel. Norsk
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Tipping has approx. 2.4 million customers, of which nearly 90 percent use mobile, mainly via
apps distributed in the App Store and Google Play. They are, thus, a central prerequisite for
Norsk Tipping being able to fulfil his social mission: "... facilitating responsible gambling offers
and preventing negative consequences of gambling. Efficient operations shall ensure that as
much of the revenues go to good causes". Norsk Tipping's partners must therefore contribute
to the company developing in a sustainable direction, through active competence transfer and
by strengthening the product model from a mobile perspective. Strengthen the ability to deliver
within the product development model Norsk Tipping works smoothly to reduce risk through
early learning, continual feedback from users and operations, and the possibility to adjust
courses before major investments are made. The work is organised through product
development areas with a multi-disciplinary product team who are responsible for both value
and risk connected to defined products and user journeys. The product development areas
shall have competence and responsibility to define systems for problems, develop them and
further develop them so that they deliver value for companies and customers. In order to
achieve this, Norsk Tipping has a mix of product development areas consisting of what can be
defined as a "value stream team" (e.g. the product development area for sports), and areas
with "platform" and "enablement-team" (for example Platform: Whole and Frontend). Multi-
disciplinary skills in the areas shall be sufficient to define problems/possibilities and systems,
develop and further develop them, in order to raise the value and quality of their product. In
order to strengthen the disciplines, practice partnerships are used, and challenges and
solutions are encouraged to share trade related questions with others within their profession.
This is how Norsk Tipping creates value through cross-discipline and professional
competence, and contributes to the professional environment developing over time. In order to
ensure a necessary minimum of coordination and coordination between product development
areas and other environments, we have common rituals such as; - Joint planning for tertial. It
takes place over five days, where the product development areas analysis and understanding
of the effects products and services create are connected by the company's direction and
needs. - Lot and leather. A monthly showcase, where different product development areas
share things they've learned in the period. - Target demo. A tertial demo where the product
development areas describe goal achievement, sharing knowledge and a selection of the
things they have created. - Practice partnerships for different disciplines. - Synchronisation for
product development areas. Product development managers share block to goal achievement
and clarify who they need to talk to in order to move forward - Rituals on product development
area/team level: Sprint planning, sync (stand-up), retrospective and demo/Friday wins.
Different frequency in areas based on need The model shall strengthen the areas” autonomy
to create effects, which are made possible by clear direction, necessary frames and
transparency for coordination. Norsk Tipping currently has a strong internal professional
environment for mobile development, with competence in development for iOS and Android,
with an emphasis on iOS. Experience in the environment spans from one to over 15 years.
The contracting authority also has a strong internal UX environment with competence on both
web and mobile, of which the web is prominent. In addition the company has testers and test
developers. The quality in Norsk Tipping shall be integrated in the work and applies for all
phases of product development. The contracting authority must deliver in accordance with
different standards. In Platform: Hele og Frontend (P:HF) has Norsk Tipping strategic app
competence through the area management, with product development manager, tech lead
/team architects. Several product development areas have permanent native developers.
Areas that do not have their own native developers will receive assistance from P:HF. The
contracting authority will over time develop a balanced division of responsibility between the
platform and the different product development areas, in line with increased maturity and
greater internal ownership. Areas with separate native user journeys will gradually be able to
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work more independently, but for the foreseeable future there will be common need connected
to testing, release and further development of the platform. Professional development and
practice partnerships shall support this across. The following product development areas
currently have native user journeys: - Platform: Whole and Frontend (App platform, front page,
app framework) *Accountability * Value-added services (some joint services, e.g. Grassroots,
notifications) * Customer, ID and payment *Lottery *Sports * Playing together

EowTtepikd avayvwplioTiKO: 6824

5.1.1. ZKomrég
XapakTpag NG oupPaong: YTnpeoieg
Kdpia tagivounon (cpv): 72212000 YTrnpeaieg TTPOYyPAUMATIOHNOU AOYIOUIKOU EQAPUOYWV
MpdoBeTn Tagivounon (cpv): 72000000 YTrnpeoieg TeXVOAOyiag Twv TTANPOQOPIWYV: TTAPOXH
OUMBOUAWY, avaTtrTuén Aoyiouikou, AladiKTuO Kal UTTOOTHPIEN

5.1.2. Tomog ekTéAeong
YTmrodiaipeon xwpag (NUTS): Innlandet (NO020)
Xwpa: NopBnyia

5.1.3. EkTIpWpEVN SidpKela
Huepopnvia évapéng: 01/10/2026
Huepopnvia Afgnc diapkelag: 30/09/2030

5.1.6. Tevikég TTAnpo@opieg
Kar’ atroKAEIoTIKOTNTO CUUHETOXN:
Agv TTAPAXWPEITAI CUPPETOXN.
‘Epyo dnpooiwv cupPBacewy TTou dev xpnuatodoTeital ammo Ta Taueia Tng EE
H dnudoia oupBacn KaAUTITETAI ATTO TN CUMPWVIa yia TIG dnuooieg oupBdoclg (ZAZ): oxI

5.1.9. Kpitpia emAoyng
Mnyég Twv KpiITnpiwv emAoyAc: Mpokrpuén
Kpimiplo: Eyypa®n o€ EUTTOpIKO UNTPWO
Mepiypan Tou Kkpitnpiou £mmAoynG: The tenderer shall be a legally established company.
Documentation requirements: « Norwegian companies: Company Registration Certificate.
Foreign companies: Proof that the company is registered in a trade or business register as
prescribed by the law of the country where the tenderer is established.

Kpimiplo: Eyypa®r o€ OXeTIKO £TTAYYEAUATIKO UNTPWO

Mepiypan Tou Kpitnpiou emmIAoynG: Tenderers shall have their tax and VAT payments in order.
Documentation requirements: - Norwegian companies: Tax certificate for tax and VAT. The tax
and VAT certificate is delivered by the Norwegian Tax Administration and can be ordered via
Altinn. - Foreign companies: Must provide certificates from equivalent authorities to the
Norwegian ones. If their authorities do not issue such documents, the tenderer shall enclose a
declaration stating that taxes and VAT have been paid. The declaration shall be confirmed and
signed by the company's financial manager and auditor. The documents must be presented
before the tender deadline and must not be older than 6 months from the tender deadline. If a
tenderer has documented a tax certificate via e-Certificate, documentation in pdf/equivalent
must not be enclosed.

KpIthipio: XpnHOTOOIKOVOUIKOG DEIKTNG

Meprypaen) Tou Kpitnpiou emAoyng: Tenderers shall have satisfactory finances. Documentation
requirements: - Income statement and balance with notes, as well as annual report and
auditor's report for the last two years. In addition a cash flow statement is required for the
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companies that are obliged to set this up. - Credit evaluation/rating, not older than 6 months
from the tender deadline. - If it is more than 6 months since the balance sheet for the last
annual accounts, the sub-year accounts must be enclosed. - Any other information of
relevance to the company's fiscal figures. If a tenderer, for a justifiable reason, cannot present
the documentation that Norsk Tipping has requested, he can prove his economic and financial
style with any other document that the contracting authority can accept. If the tenderer has
such a justifiable reason, he may contact Norsk Tipping in writing in order to clarify which other
documentation is acceptable.

KpITAPIO: ZXETIKEG EKTTAIDEUTIKEG KA ETTAYYEAMATIKEG TTPOCOVTA

Mepiypagn Tou Kpitnpiou emAoyAg: 3.4.1 THE TENDERER'S RELEVANT ORGANISATION,
IMPLEMENTATION ABILITY AND CAPACITY (3) - WILL BE ENCLOSED WITH THE
TENDER. It is recommended to read the introduction in Annex 1 (Annex 2) before answering
this task. Tenderers shall have solid and good competence, sufficient implementation ability
and capacity within the requested areas. Tenderers shall name this document as "Annex 1f -
Organisation". Documentation requirements: Give a short description of the relevant part of the
organisation (including an organisation chart and geographical locations), company form,
ownership structure, vision, business idea and business areas. Give a short account of the
tenderer’s competence and qualifications within what is described in Annexes 1 and 2 in
"purpose and need". The company’s competence. Give an overview of the tenderer'’s total
manpower as well as capacity for all types of roles that the company has at its disposal within
the requested areas. If a tenderer will use the capacity of sub-suppliers, the following shall be
documented for each sub-supplier: Use 'Annex 1b - Commitment Statement'. Name of the sub-
supplier with a description of the sub-provider's organisation, company form, ownership
structure and the name of the general manager. Description of the sub-contractor's estimated
contribution (percentage of total volume) in connection with the contract. Commitment
statement signed by sub-suppliers who confirm that the tenderer really has access to the
resources offered from the sub-supplier. A description of how the co-operation relationship
between the tenderer and the sub-provider is based on and organised, and whether it involves
long-term co-operation relation and any indication of the time aspect of the relationship.

KpITAPIO: ZXETIKEG EKTTAIDEUTIKEG KA ETTAYYEAMATIKEG TTPOCOVTA

Mepiypagn Tou Kpitnpiou emAoyAg: THE COMPANY'S RELEVANT REFERENCES Tenderers
shall have experience from a minimum of three similar contracts during the last 3 years. Use
&quot;Annex 1a - references at company level&quot; to respond to this assignment, as well as
&quot;Annex 1d - Self-Declaration of Interest&quot; Relevance is important! Documentation
requirements: Description of the tenderer's three most relevant contracts in the course of the
last 3 years. The description must include a statement of the contract’s value, date and
recipient (name, telephone number and e-mail address). Use 'Annex 1a - References on
company level' If a tenderer will use the capacity of sub-suppliers (supporting companies) to
fulfil the requirements of the tenderer’s technical and professional qualifications,
documentation must be enclosed for each sub-supplier in accordance with the documentation
requirement below. Sub-supplier(s) ought to be one or more of the references. Use 'Annex 1b
- Commitment Statement'. The requirement applies regardless of the legal connection
between the tenderer and sub-supplier(s). This also means that a group company that will use
other companies in the group, for each supporting company, shall enclose documentation in
accordance with the documentation requirement below.

5.1.10. Kpithpia avadeong
Kpitfpio:
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Eidog: Tiun

Mepiypaon: Prices

Katnyopia Tou kpitnpiou avabeong Bapog: Z1a0uion (TTooooTd, akpIREG)
ApIBUOGS KpiTnpiou avaBeong: 20

Kpitipio:

Eidog: MoiotnTa

Mepiypaen): Quality

KaTnyopia Tou kpitnpiou avabeong Bapog: Z1a0uion (TTooooTd, akpIRES)
ApiBudg kpitnpiou avabeong: 80

5.1.11. "Eyypa@a dnuociwv cupfdocswyv
H mrpéofBaon o€ opiopéva £yypaga tng cuPBacng gival TTePIoPIoPEVN
MAnpo@opieg OXETIKG YE T TTPOCTATEUUEVA £yypaga diaTiBevTal oTn dielBuvon: https://app.
artifik.no/procurements/5224
Ad hoc diaulog emTikoIvwyviag:
Ovopaoia: e-Tendering

5.1.12. Opol dnuooiwv cuppBacewv
‘Opol1 uttofBoAng:
HAeKTPOVIKY) UTTOBOAN: YTTOXPEWTIKN
AielBuvon yia uttoBoAn: https://app.artifik.no/procurements/5224
"AWOOEG OTIG OTTOIEG UTTOPOUV VA UTTOBANBOUV 01 TIPOCPOPEG 1 Ol AITFOEIG CUPUETOXNG:
ayyAIKd, vopBnyik&
HAEKTPOVIKOG KATAAOYOG: Agv ETTITPETTETAI
MpoBeouia TTapaiafng Twv Tpoagopwyv: 11/06/2026 22:00:00 (UTC+00:00) Qpa AuTikAg
Eupwtng, GMT
Aidpkela KaTd TNV oTToia TTPETTEl va TTAPANEVEL IoXUouoa n TTpoo@opd: 11 Huépeg
‘Opol Tng ocuupaong:
H oUuBaon mpétmel va ekTeAEiTal 0TO TTAQICIO TTPOYPAUUATWY TTPOCTATEUOPEVNG ATTAOXOANONG:
Oxi
Opol oxeTIKA pE TNV ekTEAEON TNG oUPPBaong: N/A
HAEKTPOVIKH TIMOAGYNON: YTTOXPEWTIKNA
©a xpnoipoTtroinBei NAEKTPOVIKA TTapayyeAia: vai
Oa xpnoihoTToIiNBei NAEKTPOVIKA TTANPWUNR: vai
XpNUOTOOIKOVOMIKES puBuioeic: N/A

5.1.15. Texvikég
Zupwvia-TAaioio:
2UPQWVIO-TTAQICIO, £V JEPEI XWPIG ETTAVEKKIVNON KAl £V JEPEI JE ETTAVEKKIVNON OlAYWVIOUOU
MéyioTog apiBudg CUPHETEXOVTWY: 2
NMAnpo@opieg OXETIKA PE TO SUVAMIKO CUCTNHA AYOPWV:
Kavéva duvapiké ouoTnua ayopwy

5.1.16. Mepaitépw TTANpoPopicg, diapecoAdBnon Kal TTpoocPuUyn
Opyaviopog mpoo@uyng: Hedmarken og Jsterdal tingrett
Opyaviouog TTapoxrs TTPOCBETWY TTANPOPOPIWY OXETIKA YE TN diadikagia dnuoaiwy
ouppdoewv: Norsk Tipping
Opyaviouog TTapoxG TTEPICTOTEPWYV TTANPOPOPIWY TWV dIadIKACIWY TTPOCPUYNG: Norsk
Tipping
Opyaviouog TTapalaBnig aitfoswy cupueToxna: Artifik AS
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8. Opyaviopoi

8.1.

8.1.

8.1.

299142-2026

ORG-0001

Etrionun ovouaoia: Norsk Tipping

ApIBud¢ kataxwpliong: 925836613

Taxudpouikr) dieuBuvon: Postboks 4414

MéAn: HAMAR

TaxudpouIKOG KwdIKAG: 2325

Ymodiaipeon xwpag (NUTS): Innlandet (NO020)

Xwpa: NopBnyia

MpbowTro emkoivwviag: Erik Johannesen

Email: erik.johannesen@norsk-tipping.no

TnAépwvo: +47 62514000

HAekTpovikr dieuBuvon: https://www.norsk-tipping.no

Mpo@iA ayopaoTh: https://www.norsk-tipping.no

P6Aol autoU Tou opyaviouou:

AyopaoTAg

Opyaviopog TTapoxns TTPOCOETWY TTANPOPOPIWYV OXETIKA PE TN diadikaoia dnuoaciwv
ouppBacewv

OpyavioPog TTaPOXNG TTEPICOOTEPWV TTANPOPOPIWYV TWV dIAdIKACIWY TTPOCPUYAG

ORG-0002

Emionun ovopaoia: Hedmarken og @sterdal tingrett
ApIBudg karaxwpliong: 935364892

Taxudpouikr) dieuBuvon: Postboks 4450

M6An: Hamar

TaxudpouIKOG KwIKAG: 2326

YTmrodiaipeon xwpag (NUTS): Innlandet (NO020)
Xwpa: NopBnyia

Email: toinpost@domstol.no

TnAépwvo: +47 62550650

HAekTpovikr dieuBuvon: https://www.domstol.no/no/domstoler/tingrett/hedmarken-og-osterdal-

tingrett/
P6Aol autoU Tou opyaviouou:

Opyaviopog TTPoc@uUyNG

ORG-0003

Etrionun ovouacia: Artifik AS

ApIBudg kataxwpliong: 925364967
Taxudpouikr dieuBuvon: Stortingsgata 12
M6An: Oslo

TaxudpouIkog Kwdikag: 0161

YTmrodiaipeon xwpag (NUTS): Oslo (NO081)
Xwpa: NopBnyia

Email: support@artifik.no

HAekTpovikr dieuBuvon: https://artifik.no
P6Ao1 autoU Tou opyaviouou:

MAapoxog UTTNPECIWY TTPOUNBEIWV
Opyaviopog TTapaAaBig AITACEWY CUPPETOXNG
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MAnpo@opicg TpokApUENG

AvayvwpioTIKO/Ekdoaon TTpoknpugns: db26c9ed-0b0c-433f-a4ac-da964b0569ef - 01
Eidog evrutrou: Alaywviopog

Eidog mrpokApuéng: MNMpoknpugn cupBaong 3 ocuuBaong Trapaxwpenong — TUTTOTTOINUEVO
KaBeoTWG

YTro€idog TrpokApuéng: 16

Huepopnvia atrooToAnG TnG Tpoknpugng: 29/04/2026 05:32:05 (UTC+00:00) Qpa AuTikAg
EupwTtng, GMT

MAWOoOoEG OTIG OTTOIEG DIATIOETAI ETTIONUA N TTAOPOUCA TTPOKAPUEN: ayyAIKA

ApIBudg dnuoaoicuong TnNG TTpoknRpugns: 299142-2026

ApiBudg Teuxoug EE S: 84/2026

Huepopnvia dnuocicuong: 30/04/2026
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