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368455-2026 - Konkurss

Norvégija — Lietojumprogrammu programmeésanas pakalpojumi — Mobile development partner
OJ S 102/2026 29/05/2026

Pazinojums par ligumu vai pazinojums par koncesiju — standarta rezims - Izmainu pazinojums
Pakalpojumi

1. Pircéjs

1.1. Pircéjs
Oficialais nosaukums: Norsk Tipping
E-pasts: erik.johannesen@norsk-tipping.no
Pircéja juridiskais statuss: Publisko tiesibu subjekts
Ligumslédzejas iestades darbibas joma: Visparéji sabiedriskie pakalpojumi

2. Procedura

2.1. Procedura
Nosaukums: Mobile development partner
Apraksts: Purpose Norsk Tipping would like mobile partners who shall contribute with the
necessary competence and capacity to develop attractive and responsible user journeys in a
quality good way. The mobile partners shall also contribute to building the competence Norsk
Tipping needs for the future. Mobile is the company's most important customer channel. Norsk
Tipping has approx. 2.4 million customers, of which nearly 90 percent use mobile, mainly via
apps distributed in the App Store and Google Play. They are, thus, a central prerequisite for
Norsk Tipping being able to fulfil his social mission: "... facilitating responsible gambling offers
and preventing negative consequences of gambling. Efficient operations shall ensure that as
much of the revenues go to good causes". Norsk Tipping's partners must therefore contribute
to the company developing in a sustainable direction, through active competence transfer and
by strengthening the product model from a mobile perspective. Strengthen the ability to deliver
within the product development model Norsk Tipping works smoothly to reduce risk through
early learning, continual feedback from users and operations, and the possibility to adjust
courses before major investments are made. The work is organised through product
development areas with a multi-disciplinary product team who are responsible for both value
and risk connected to defined products and user journeys. The product development areas
shall have competence and responsibility to define systems for problems, develop them and
further develop them so that they deliver value for companies and customers. In order to
achieve this, Norsk Tipping has a mix of product development areas consisting of what can be
defined as a "value stream team" (e.g. the product development area for sports), and areas
with "platform" and "enablement-team" (for example Platform: Whole and Frontend). Multi-
disciplinary skills in the areas shall be sufficient to define problems/possibilities and systems,
develop and further develop them, in order to raise the value and quality of their product. In
order to strengthen the disciplines, practice partnerships are used, and challenges and
solutions are encouraged to share trade related questions with others within their profession.
This is how Norsk Tipping creates value through cross-discipline and professional
competence, and contributes to the professional environment developing over time. In order to
ensure a necessary minimum of coordination and coordination between product development
areas and other environments, we have common rituals such as; - Joint planning for tertial. It
takes place over five days, where the product development areas analysis and understanding
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of the effects products and services create are connected by the company's direction and
needs. - Lot and leather. A monthly showcase, where different product development areas
share things they've learned in the period. - Target demo. A tertial demo where the product
development areas describe goal achievement, sharing knowledge and a selection of the
things they have created. - Practice partnerships for different disciplines. - Synchronisation for
product development areas. Product development managers share block to goal achievement
and clarify who they need to talk to in order to move forward - Rituals on product development
area/team level: Sprint planning, sync (stand-up), retrospective and demo/Friday wins.
Different frequency in areas based on need The model shall strengthen the areas” autonomy
to create effects, which are made possible by clear direction, necessary frames and
transparency for coordination. Norsk Tipping currently has a strong internal professional
environment for mobile development, with competence in development for iOS and Android,
with an emphasis on iOS. Experience in the environment spans from one to over 15 years.
The contracting authority also has a strong internal UX environment with competence on both
web and mobile, of which the web is prominent. In addition the company has testers and test
developers. The quality in Norsk Tipping shall be integrated in the work and applies for all
phases of product development. The contracting authority must deliver in accordance with
different standards. In Platform: Hele og Frontend (P:HF) has Norsk Tipping strategic app
competence through the area management, with product development manager, tech lead
/team architects. Several product development areas have permanent native developers.
Areas that do not have their own native developers will receive assistance from P:HF. The
contracting authority will over time develop a balanced division of responsibility between the
platform and the different product development areas, in line with increased maturity and
greater internal ownership. Areas with separate native user journeys will gradually be able to
work more independently, but for the foreseeable future there will be common need connected
to testing, release and further development of the platform. Professional development and
practice partnerships shall support this across. The following product development areas
currently have native user journeys: - Platform: Whole and Frontend (App platform, front page,
app framework) *Accountability * Value-added services (some joint services, e.g. Grassroots,
notifications) * Customer, ID and payment *Lottery *Sports * Playing together

Proceduras identifikators: c2a8673f-aea5-47d9-b25a-881a76d6alea

lekSé€jais identifikators: 5224

Proceduras veids: Atklata

Proceddra ir paatrinata: né

2.1.1. Merkis
Liguma veids: Pakalpojumi
Galvena klasifikacija (cpv): 72212000 Lietojumprogrammu programmésSanas pakalpojumi
Papildu klasifikacija (cpv): 72000000 IT pakalpojumi konsultéSana, programmatdras izstrade,
internets un atbalsts

2.1.2. Izpildes vieta
Valsts apaksSiedalijums (NUTS): Innlandet (NO020)
Valsts: Norvégija

2.1.3. Vertiba
Paredzama veértiba bez PVN: 300 000 000,00 NOK
Pamatnoliguma maksimala vértiba: 320 000 000,00 NOK

2.1.4. Vispariga informacija
Juridiskais pamats:
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Direktiva 2014/24/ES

2.1.6. lzslegSanas iemesli
IzslegSanas iemeslu avoti: Pazinojums
Lidziga situacija k& bankrots saskana ar valsts tiesibu aktiem: Is the tenderer in a bankruptcy
situation? Specify why, under the mentioned circumstances, one is able to carry out the
contract, considering the current national provisions and measures for continuing the business
activities? It is not necessary to provide this information if rejection of tenderers in such a
situation is obligatory in accordance with the current national law with no exceptions, when the
tenderer is still able to carry out the contract.
Bankrots: Is the tenderer in a bankruptcy situation? Specify why, under the mentioned
circumstances, one is able to carry out the contract, considering the current national provisions
and measures for continuing the business activities? It is not necessary to provide this
information if rejection of tenderers in such a situation is obligatory in accordance with the
current national law with no exceptions, when the tenderer is still able to carry out the contract.
Korupcija: Is the tenderer himself or a person, who is a member of the tenderer's
administration, management or supervisory body or has the competence to represent or
control or make decisions in such bodies, in the event a enforceable verdict has been
convicted of corruption by a verdict handed down not more than five years ago, or a rejection
period determined directly in the judgement that still applies? Corruption as defined in Article 3
of the Convention on Combating Corruption, Involving European Communities or European
Union Member States (EUT C 195 of 25.6.1997, s. 1), and in Article 2, point 1, in the Council’s
framework decision 2003/568/RIA of 22 July 2003 on combating corruption in the private
sector (EUT L 192 of 31.7.2003, p. 54). This rejection reason also includes corruption as
defined in national law for the contracting authority or supplier.
Vieno$anas ar kreditoriem: Is the supplier in a situation where he has been forced debt
arrangement? Specify why, under the mentioned circumstances, one is able to carry out the
contract, considering the current national provisions and measures for continuing the business
activities? It is not necessary to provide this information if rejection of tenderers in such a
situation is obligatory in accordance with the current national law with no exceptions, when the
tenderer is still able to carry out the contract.
Daliba noziedziga organizacija: Is the tenderer himself or a person, who is a member of the
tenderer's administration, management or supervisory body or has the competence to
represent or control or make decisions in such bodies, at the time a legally convicted verdict of
participation in a criminal organisation by a verdict handed down no more than five years ago,
or a rejection period set out directly in the judgement that still applies? Participation in a
criminal organisation as defined in Article 2 of the Council’s framework decision 2008/841/RIA
of 24 October 2008 on combating organised crime (EUT L 300 of 11.11.2008, p. 42).
Noligumi ar citiem ekonomikas daltbniekiem, kuru mérkis ir izkroplot konkurenci: Has the
tenderer entered into agreement(s) with other tenderers with the intention of turning the
competition?
Pienakumu neizpilde vides tiesibu joma: Is the tenderer aware of breaches of environmental
provisions as stated in national law, the relevant notice or procurement documents or Article
18 (2) of Directive 2014/24/EU.
Nelikumigi iegutu [Tdzeklu legalizéSana vai teroristu finansésana: Is the tenderer himself or a
person, who is a member of the tenderer's administration, management or supervisory body or
has the competence to represent or control or make decisions in such bodies, in the event a
legal verdict has been convicted of money laundering or financing terrorism by a verdict
handed down no more than five years ago, or a rejection period set out directly in the
judgement that still applies? Money laundering or financing terrorism As defined in Article 1 of
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the European Parliament and Council Directive 2005/60/EF of 26 October 2005 on preventive
measures against the use of the financial system for money laundering and financing terrorism
(EUT L 309 of 25.11.2005, p. 15).

Krapsana: Is the tenderer himself or a person, who is a member of the tenderer's
administration, management or supervisory body or has the competence to represent or
control or make decisions in such bodies, at the time a legally convicted of fraud has been
convicted of fraud by a verdict handed down not more than five years ago, or a rejection
period determined directly in the judgement that still applies? Fraud included in Article 1 of the
Convention on protection of the Financial Interests of the European Communities (EFT C 316
of 27.11.1995, p. 48).

Bérnu darbs un citi cilvéku tirdzniecibas veidi: Is the tenderer himself or a person, who is a
member of the tenderer's administration, management or supervisory body or has the
competence to represent or control or make decisions in such bodies, in the event a legal
verdict has been convicted of child labour and other forms of human trafficking by a verdict
handed down no more than five years ago, or a rejection period determined directly in the
judgement that still applies? Child labour and other forms of human trafficking as defined in
Article 2 of the European Parliament and council directive 2011/36/EU of 5. 1 April 2011 on the
prevention and control of human trafficking and the protection of its victims and for
compensation of the Council’s framework decision 2002/629/RIA (EUT L 101 of 15.4.2011, p.
1).

Maksatnespéja: Is the tenderer in an insolvency situation? Specify why, under the mentioned
circumstances, one is able to carry out the contract, considering the current national provisions
and measures for continuing the business activities? It is not necessary to provide this
information if rejection of tenderers in such a situation is obligatory in accordance with the
current national law with no exceptions, when the tenderer is still able to carry out the contract.
Pienakumu neizpilde darba tiesibu joma: Is the tenderer aware of breaches of provisions on
working conditions as stated in national law, the relevant notice or procurement documents or
Article 18 (2) of Directive 2014/24/EU.

Aktivi, kurus parvalda likvidators: Specify why, under the mentioned circumstances, one is
able to carry out the contract, considering the current national provisions and measures for
continuing the business activities? It is not necessary to provide this information if rejection of
tenderers in such a situation is obligatory in accordance with the current national law with no
exceptions, when the tenderer is still able to carry out the contract.

Nepatiesas informacijas sniegSana, informacijas noklusé$ana, nespéja sniegt pieprasitos
dokumentus vai iegita konfidenciala informacija Saja procedura: Has the tenderer: a) given
grossly incorrect information with the notification of the information required to verify that there
is no basis for rejection, or of the qualification requirements being fulfilled, b) failed to provide
such information, c) made reservations immediately to present the supporting documents
requested by the contracting authority, or d) improperly affected the contracting authority’s
decision process to acquire confidential information that could give this an unlawful advantage
in connection with competition, or negligently has given misleading information that can have a
significant influence on decisions on rejection, selection or award?

IntereSu konflikts saistiba ar tas dalibu iepirkuma procedira: Is the tenderer aware of a conflict
of interest as stated in national law, the relevant notice or procurement documents?

TieSa vai netieSa iesaistiSanas $is iepirkuma proceddras sagatavo$ana;: Has the tenderer or
an entity associated with the supplier advised the contracting authority or in another way been
involved in the planning of the competition?

Smags parkapums saistiba ar profesionalo ricibu: Has the tenderer committed serious errors
in professional practice? If relevant, see the definitions in national law, the relevant notice or
procurement documents.
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Pirmstermina izbeigSana, zaudéjumu atlidzindSana vai citas [ildzigas sankcijas: Has the
tenderer committed significant breaches of contract in connection with the fulfilment of a
previous public contract, a previous contract with a public contracting authority or a previous
concession contract, where the breach has led to the cancellation of the contract,
compensation or other similar sanctions?

Pienakumu neizpilde socialo tiestbu joma: Is the tenderer aware of breaches of provisions on
social conditions as stated in national law, the relevant notice or procurement documents or
Article 18 (2) of Directive 2014/24/EU.

Sociala nodrosinajuma iemaksu maksasanas pienakuma parkapums: Have tenderers failed to
fulfil all their social security obligations in the country where they are established and in their
member state, if this is a different country than what he is established in?

Uznemejdarbibu aptur: Specify why, under the mentioned circumstances, one is able to carry
out the contract, considering the current national provisions and measures for continuing the
business activities? It is not necessary to provide this information if rejection of tenderers in
such a situation is obligatory in accordance with the current national law with no exceptions,
when the tenderer is still able to carry out the contract.

Nodoklu maksasanas pienakuma parkapums: Has the tenderer not fulfilled all of his tax and
duty obligations in both the country where he is established and in the contracting authority's
member state, if this is a different country than what he is established in?

Teroristu nodarijumi vai nodarijumi, kas saistiti ar teroristu darbitbam: Is the tenderer himself or
a person, who is a member of the tenderer's administration, management or supervisory body,
or has the competence to represent or control or make decisions in such bodies, in the event a
legal verdict has been convicted of acts of terrorism or criminal acts connected to terrorist
activities by a verdict handed down no more than five years ago, or a rejection period set out
directly in the judgement that still applies? Acts of terrorism or criminal acts relating to terrorist
activity as defined in Article 1 and 3 of the Council s framework decision 2002/475/RIA of 13
June 2002 on combating terrorism (EFT L 164, af 22.6.2002, p. 3). This rejection reason also
includes incitement to, participation or attempts to commit such actions as included in Article 4
in the mentioned framework decision.

Ar profesionalo ricibu saistits parkapums aizsardzibas iepirkuma joma: Is the tenderer himself
or a person, who is a member of the tenderer's administration, management or supervisory
body, or has the competence to represent or control or make decisions in such bodies, have
been legally convicted of offences regarding professional behaviour in defence procurements?
Nepietiekama uzticamiba, pastav risks valsts droSibai: Is the tenderer assessed to lack
reliability that is necessary to exclude the risk of national security?

5. Dala

5.1. Dala: LOT-0001
Nosaukums: Mobile development partner
Apraksts: Purpose Norsk Tipping would like mobile partners who shall contribute with the
necessary competence and capacity to develop attractive and responsible user journeys in a
quality good way. The mobile partners shall also contribute to building the competence Norsk
Tipping needs for the future. Mobile is the company's most important customer channel. Norsk
Tipping has approx. 2.4 million customers, of which nearly 90 percent use mobile, mainly via
apps distributed in the App Store and Google Play. They are, thus, a central prerequisite for
Norsk Tipping being able to fulfil his social mission: "... facilitating responsible gambling offers
and preventing negative consequences of gambling. Efficient operations shall ensure that as
much of the revenues go to good causes". Norsk Tipping's partners must therefore contribute
to the company developing in a sustainable direction, through active competence transfer and
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by strengthening the product model from a mobile perspective. Strengthen the ability to deliver
within the product development model Norsk Tipping works smoothly to reduce risk through
early learning, continual feedback from users and operations, and the possibility to adjust
courses before major investments are made. The work is organised through product
development areas with a multi-disciplinary product team who are responsible for both value
and risk connected to defined products and user journeys. The product development areas
shall have competence and responsibility to define systems for problems, develop them and
further develop them so that they deliver value for companies and customers. In order to
achieve this, Norsk Tipping has a mix of product development areas consisting of what can be
defined as a "value stream team" (e.g. the product development area for sports), and areas
with "platform" and "enablement-team" (for example Platform: Whole and Frontend). Multi-
disciplinary skills in the areas shall be sufficient to define problems/possibilities and systems,
develop and further develop them, in order to raise the value and quality of their product. In
order to strengthen the disciplines, practice partnerships are used, and challenges and
solutions are encouraged to share trade related questions with others within their profession.
This is how Norsk Tipping creates value through cross-discipline and professional
competence, and contributes to the professional environment developing over time. In order to
ensure a necessary minimum of coordination and coordination between product development
areas and other environments, we have common rituals such as; - Joint planning for tertial. It
takes place over five days, where the product development areas analysis and understanding
of the effects products and services create are connected by the company's direction and
needs. - Lot and leather. A monthly showcase, where different product development areas
share things they've learned in the period. - Target demo. A tertial demo where the product
development areas describe goal achievement, sharing knowledge and a selection of the
things they have created. - Practice partnerships for different disciplines. - Synchronisation for
product development areas. Product development managers share block to goal achievement
and clarify who they need to talk to in order to move forward - Rituals on product development
area/team level: Sprint planning, sync (stand-up), retrospective and demo/Friday wins.
Different frequency in areas based on need The model shall strengthen the areas” autonomy
to create effects, which are made possible by clear direction, necessary frames and
transparency for coordination. Norsk Tipping currently has a strong internal professional
environment for mobile development, with competence in development for iOS and Android,
with an emphasis on iOS. Experience in the environment spans from one to over 15 years.
The contracting authority also has a strong internal UX environment with competence on both
web and mobile, of which the web is prominent. In addition the company has testers and test
developers. The quality in Norsk Tipping shall be integrated in the work and applies for all
phases of product development. The contracting authority must deliver in accordance with
different standards. In Platform: Hele og Frontend (P:HF) has Norsk Tipping strategic app
competence through the area management, with product development manager, tech lead
/team architects. Several product development areas have permanent native developers.
Areas that do not have their own native developers will receive assistance from P:HF. The
contracting authority will over time develop a balanced division of responsibility between the
platform and the different product development areas, in line with increased maturity and
greater internal ownership. Areas with separate native user journeys will gradually be able to
work more independently, but for the foreseeable future there will be common need connected
to testing, release and further development of the platform. Professional development and
practice partnerships shall support this across. The following product development areas
currently have native user journeys: - Platform: Whole and Frontend (App platform, front page,
app framework) *Accountability * Value-added services (some joint services, e.g. Grassroots,
notifications) * Customer, ID and payment *Lottery *Sports * Playing together

368455-2026 Page 6/11



lek$€jais identifikators: 7488

5.1.1. Merkis
Liguma veids: Pakalpojumi
Galvena klasifikacija (cpv): 72212000 Lietojumprogrammu programmésanas pakalpojumi
Papildu klasifikacija (cpv): 72000000 IT pakalpojumi konsultéSana, programmatiras izstrade,
internets un atbalsts

5.1.2. Izpildes vieta
Valsts apaksSiedalijums (NUTS): Innlandet (NO020)
Valsts: Norvégija

5.1.3. Paredzamais ilgums
Sakuma datums: 01/10/2026
llguma beigu datums: 30/09/2030

5.1.6. Vispariga informacija
Rezervéta daliba:
Daliba nav rezervéta.
lepirkuma projekts, kas netiek finanséts no ES fondiem
Uz iepirkumu attiecas Noligums par valsts iepirkumu: né

5.1.9. Atlases kriteriji
Atlases kritériju avoti: Pazinojums
Kritérijs: Registracija tirdzniecibas registra
Atlases kritérija apraksts: The tenderer shall be a legally established company. Documentation
requirements: « Norwegian companies: Company Registration Certificate. Foreign companies:
Proof that the company is registered in a trade or business register as prescribed by the law of
the country where the tenderer is established.

Kritérijs: Registracija attieciga profesionala registra

Atlases kritérija apraksts: Tenderers shall have their tax and VAT payments in order.
Documentation requirements: - Norwegian companies: Tax certificate for tax and VAT. The tax
and VAT certificate is delivered by the Norwegian Tax Administration and can be ordered via
Altinn. - Foreign companies: Must provide certificates from equivalent authorities to the
Norwegian ones. If their authorities do not issue such documents, the tenderer shall enclose a
declaration stating that taxes and VAT have been paid. The declaration shall be confirmed and
signed by the company's financial manager and auditor. The documents must be presented
before the tender deadline and must not be older than 6 months from the tender deadline. If a
tenderer has documented a tax certificate via e-Certificate, documentation in pdf/equivalent
must not be enclosed.

Kritérijs: FinanSu raditajs

Atlases kritérija apraksts: Tenderers shall have satisfactory finances. Documentation
requirements: - Income statement and balance with notes, as well as annual report and
auditor's report for the last two years. In addition a cash flow statement is required for the
companies that are obliged to set this up. - Credit evaluation/rating, not older than 6 months
from the tender deadline. - If it is more than 6 months since the balance sheet for the last
annual accounts, the sub-year accounts must be enclosed. - Any other information of
relevance to the company's fiscal figures. If a tenderer, for a justifiable reason, cannot present
the documentation that Norsk Tipping has requested, he can prove his economic and financial
style with any other document that the contracting authority can accept. If the tenderer has
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such a justifiable reason, he may contact Norsk Tipping in writing in order to clarify which other
documentation is acceptable.

Kriterijs: AtbilstoSas izglitibas un profesionalas kvalifikacijas

Atlases kritérija apraksts: 3.4.1 THE TENDERER'S RELEVANT ORGANISATION,
IMPLEMENTATION ABILITY AND CAPACITY (3) - WILL BE ENCLOSED WITH THE
TENDER. It is recommended to read the introduction in Annex 1 (Annex 2) before answering
this task. Tenderers shall have solid and good competence, sufficient implementation ability
and capacity within the requested areas. Tenderers shall name this document as "Annex 1f -
Organisation". Documentation requirements: Give a short description of the relevant part of the
organisation (including an organisation chart and geographical locations), company form,
ownership structure, vision, business idea and business areas. Give a short account of the
tenderer’s competence and qualifications within what is described in Annexes 1 and 2 in
"purpose and need". The company’s competence. Give an overview of the tenderer'’s total
manpower as well as capacity for all types of roles that the company has at its disposal within
the requested areas. If a tenderer will use the capacity of sub-suppliers, the following shall be
documented for each sub-supplier: Use 'Annex 1b - Commitment Statement'. Name of the sub-
supplier with a description of the sub-provider's organisation, company form, ownership
structure and the name of the general manager. Description of the sub-contractor's estimated
contribution (percentage of total volume) in connection with the contract. Commitment
statement signed by sub-suppliers who confirm that the tenderer really has access to the
resources offered from the sub-supplier. A description of how the co-operation relationship
between the tenderer and the sub-provider is based on and organised, and whether it involves
long-term co-operation relation and any indication of the time aspect of the relationship.

Kriterijs: AtbilstoSas izglitibas un profesionalas kvalifikacijas

Atlases kritérija apraksts: THE COMPANY'S RELEVANT REFERENCES Tenderers shall
have experience from a minimum of three similar contracts during the last 3 years. Use "Annex
1a - references at company level" to respond to this assignment, as well as "Annex 1d - Self-
Declaration of Interest" Relevance is important! Documentation requirements: Description of
the tenderer's three most relevant contracts in the course of the last 3 years. The description
must include a statement of the contract’s value, date and recipient (name, telephone number
and e-mail address). Use 'Annex 1a - References on company level' If a tenderer will use the
capacity of sub-suppliers (supporting companies) to fulfil the requirements of the tenderer’s
technical and professional qualifications, documentation must be enclosed for each sub-
supplier in accordance with the documentation requirement below. Sub-supplier(s) ought to be
one or more of the references. Use 'Annex 1b - Commitment Statement'. The requirement
applies regardless of the legal connection between the tenderer and sub-supplier(s). This also
means that a group company that will use other companies in the group, for each supporting
company, shall enclose documentation in accordance with the documentation requirement
below.

5.1.10. PieskirSanas kritériji
Kriterijs:
Veids: Cena
Apraksts: Prices
Kategorija pieSkirS8anas kritérija svars: Svérums (preciza procentuala attieciba)
PieskirSanas kritérija skaitlis: 20
Kriterijs:
Veids: Kvalitate
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Apraksts: Quality
Kategorija pieSkirS8anas kritérija svars: Svérums (preciza procentuala attieciba)
PieskirSanas kritérija skaitlis: 80

5.1.11. lepirkuma dokumenti
Piekluve konkrétiem iepirkuma procediras dokumentiem ir ierobezota
Adrese, kur pieejama informacija par dokumentiem ar ierobeZotu piekluvi: https://app.artifik.no
/procurements/5224
Ad hoc sazinas kanals:
Nosaukums: e-Tendering

5.1.12. lepirkuma noteikumi
lesniegSanas noteikumi:
Elektroniska iesnieg$ana: Prasits
lesniegSanas adrese: https://app.artifik.no/procurements/5224
Valodas, kuras var iesniegt piedavajumus vai dalibas pieprasijumus: norvégu valoda, anglu
valoda
Elektroniskais katalogs: Nav atlauts
Piedavajumu sanems$anas termins: 12/06/2026 10:00:00 (UTC+00:00) Rietumeiropas laiks
Laiks, kura piedavajumam jasaglabajas derigam: 10 Dienas
Liguma noteikumi:
Liguma izpilde javeic saskana ar aizsargatas nodarbinatibas programmam: Né
Ar Iiguma izpildi saistitie nosacijumi: N/A
Elektroniskie rékini: Prasits
Tiks izmantoti elektroniskie pasatijumi: ja
Tiks izmantoti elektroniskie maksajumi: ja
FinanséSanas kartiba: N/A

5.1.15. Panémieni
Pamatnoligums:
Pamatnoligums ar konkursa daléju neatsdkSanu un daléju atsakSanu
Maksimalais dalibnieku skaits: 2
Informacija par dinamisko iepirkumu sistéemu:
Nav dinamiskas iepirkumu sistémas

5.1.16. Papildu informacija, mediacija un parskatiSana
ParskatiSanas organizacija: Hedmarken og @sterdal tingrett
Organizacija, kas sniedz papildu informaciju par iepirkuma proceddru: Norsk Tipping
Organizacija, kas sniedz sikaku informaciju par parskatiSanas proceduaru: Norsk Tipping
Organizacija, kas sanem dalibas pieprasijumus: Artifik AS

8. Organizacijas

8.1. ORG-0001
Oficialais nosaukums: Norsk Tipping
Registracijas numurs: 925836613
Pasta adrese: Postboks 4414
Pilséta: HAMAR
Pasta indekss: 2325
Valsts apakSiedalijums (NUTS): Innlandet (NO020)
Valsts: Norvégija
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8.1.

8.1.

Kontaktpunkts: Erik Johannesen

E-pasts: erik.johannesen@norsk-tipping.no

Talrunis: +47 62514000

Interneta adrese: https://www.norsk-tipping.no

Pircéja profils: https://www.norsk-tipping.no

Sis organizacijas lomas:

Pircéjs

Organizacija, kas sniedz papildu informaciju par iepirkuma proceddru
Organizacija, kas sniedz sikaku informaciju par parskatiSanas procediru

ORG-0002

Oficialais nosaukums: Hedmarken og Qsterdal tingrett
Registracijas numurs: 935364892

Pasta adrese: Postboks 4450

Pilséta: Hamar

Pasta indekss: 2326

Valsts apaksSiedalijums (NUTS): Innlandet (NO020)
Valsts: Norvégija

E-pasts: toinpost@domstol.no

Talrunis: +47 62550650

Interneta adrese: https://www.domstol.no/no/domstoler/tingrett/hedmarken-og-osterdal-tingrett/

Sis organizacijas lomas:
ParskatiSanas organizacija

ORG-0003

Oficialais nosaukums: Artifik AS

Registracijas numurs: 925364967

Pasta adrese: Stortingsgata 12

Pilséta: Oslo

Pasta indekss: 0161

Valsts apakSiedalijums (NUTS): Oslo (NO081)
Valsts: Norvégija

E-pasts: support@artifik.no

Interneta adrese: https://artifik.no

Sis organizacijas lomas:

lepirkuma pakalpojumu sniedzéjs
Organizacija, kas sanem dalibas pieprasijumus

10. Izmainas

368455-2026

Pazinojuma versija, kura veicamas izmainas

db26c9ed-0b0c-433f-ad4ac-da964b0569ef-01
Galvenais izmainu iemesls

Informacija atjauninata
Apraksts

The tender deadline is 12.06.2026, 12:00. (The alteration was carried out from 12.06.2026, 00:

00)
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10.1. Izmainas
ledalas identifikators: LOT-0001

Informacija par pazinojumu

Pazinojuma identifikators/versija: 743f06ba-2fdf-47f7-abf2-ceb1bfa9cf05 - 01

Veidlapas tips: Konkurss

Pazinojuma veids: Pazinojums par ligumu vai pazinojums par koncesiju — standarta rezims
Pazinojuma apaksveids: 16

Pazinojuma nosutisanas datums: 28/05/2026 06:18:46 (UTC+00:00) Rietumeiropas laiks
Valodas, kuras oficiali pieejams Sis pazinojums: anglu valoda

Pazinojuma publikacijas numurs: 368455-2026

QV S sérijas izdevuma numurs: 102/2026

PublicéSanas datums: 29/05/2026
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